
DPL Financial Partners  ]  ADVISOR CASE STUDY

1906 Stanley Gault Parkway   ]   Louisville, KY 40223
888.327.0049   ]   dplfp.com

FOR REGISTERED INVESTMENT ADVISOR USE ONLY. NOT TO BE USED FOR CONSUMER 
SOLICITATION PURPOSES. ©2023 DPL Financial Partners, LLC. All rights reserved.

DPL Member Profile: 
Bob Witt, Financial Advisor
Savant Wealth Management

AUM:  $5B+
Type: Independent RIA

Learn more at dplfp.com/risa or contact us at 877.625.5544.

Savant Wealth Management (“Savant”) is an SEC registered investment adviser headquartered in Rockford, Illinois. Past performance may not be indicative of future results. Different types of 
investments involve varying degrees of risk. Please see our current written disclosure Brochure discussing our advisory services and fees available upon request or at www.savantwealth.com. 
The scope of the services to be provided depends upon the needs of the client and the terms of the engagement.

Market volatility can be a wakeup call for financial advisors. When some 
of his clients became concerned over market fluctuations, Bob Witt knew 
it was time to re-evaluate their retirement plans and portfolios.

“It’s important to align clients with strategies that work for their unique 
personalities,” he says. “The solution that looks best on paper might not 
be one they’re able to stick with during tough times.”

Knowledge is power

“Some clients suggest that they’re patient, long-term investors,” he said, 
“but have some behavioral predispositions when it comes to investing. 
Others are openly distrustful of the markets and simply want a different 
way to invest.” 

“We have a fiduciary obligation to present unbiased solutions,” says Witt. 
“That means looking at all the potential solutions and finding the best 
mix for each client.”

“RISA does the heavy lifting,” he adds. “The research-backed profile helps 
determine the different types of retirement income personalities so we 
can provide a customized solution clients can stick with.”

RISA to the rescue 

The Retirement Income Style Awareness® (RISA) profile — a 
complimentary member tool that transforms retirement planning 
conversations and outcomes — empowers him to do just that. 

The custom report generated from his clients’ answers guides Witt 
in delivering tailored retirement income solutions, including fiduciary 
friendly annuities.

What is RISA?

RISA is a psychology-based income 
personality assessment created by 
retirement researchers Dr. Wade Pfau 
and Dr. Alex Murguia. The custom 
report generated by your client’s 
responses will guide you in delivering 
tailored retirement income solutions.

– Bob Witt, DPL Member

“RISA does the heavy 
lifting. The research-backed 
profile helps us provide a 
customized solution clients 
can stick with.” 

Using RISA® to validate existing plans during market volatility


